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AHHOTaIII/Iﬂ. B cratbe pacCMOTpCHA MAPKCTHUHI'OBAs IMOJUTHUKA IJIAA MAJIOT'O
MNPCAIIPUATAS Ha PBIHKC B2B, d TaKXKXC BbBIABJICHBI OCHOBHBIC IIPCAIIOCBIIIKH
(dbopMupoBaHHsS MapkeTHHTOBOM otk kommanuu TOO «KazNetUniversaly.

KawueBbie cioBa: B2B, MapkeTWHr, COBpEMEHHbBIE KOMMYHHUKAIIWH,
MAapKCTHHI'OBBIC HHCTPYMCHTBI, MAPKCTUHIOBAA ITOJIMTHKA, MAJIOC IMPCAIIPHUATHC.

Annotation. The article considers the marketing policy for a small
enterprise in the B2B market, and also identifies the main prerequisites for the
formation of the marketing policy of the company «KazNetUniversal» LLP.
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[TocranoBka mpobiembl. B mocnenHee necsTuieTue MOSBUICS PBHIHOK C
Ha3BaHneM «B2B». Ha camoMm ke nene JaHHBIA BUJ PBIHKA 3apOAMWIICS B HaIlEH
CTpaHE BMECTE CO CTAHOBJIIEHHMEM pbIHKAa KakK TakoBoro. PeiHok «B2B “ - 310
PBIHOK, I'ZI€ B Ka4€CTBE MTPOJIaBLa U IMOKYIIATENs BBICTYIAKOT IOPUANYECKHUE JINIIA, a
ero Ha3BaHUE MPOUCXOIUT OT AHIIIMKUCKOTO BhIpaxkeHus «Business to businessy,
4TO O3HayYaeT «Ou3Hec Uit OM3HECa» WIH Ke «IOPUIUUECKOE U0 IOPUINYECKOMY
muiy». UMenHo noatomy k chepe «B2B» oTHOCSTCS B OCHOBHOM MPOMBIIIJIEHHBIE
PBIHKH.

Crparerun B2B — 3T0 mpoayKT, KOTOpPBIA 3BOJIIOIIMOHUPOBATI U3 OCHOB
KJIACCUYECKOM TOProOBIM, OJHAKO MpuoOpen Oosee YETKUE OuyepTaHUs JIMIIb

HCOaBHO.
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Mapxketunr B cermenTe B2B npeacrasisier co0oii nmporecc B3auMOoAeHCTBUS
KOMIAHUHU-TIOCTaBIIMKa C  KOMOaHueu-motpedutenem. PesympTar  Takoro
B3aMMOJICUCTBHUS - MPO/IaKa MPOYKTOB/yCIyT OU3HEca APyroMy OU3HECY.

N3noxeHne OCHOBHOrO Marepuaia. B COBpEeMEHHBIX YCIIOBHUSX BBICOKOTO
YPOBHSI KOHKYPEHIIMM MapKETHUHTOBas TMOJUTHKA MPEINPUSATHS UTPAET OJHY M3
OCHOBHBIX poJiell B (POPMHUPOBAHUU KOHKYPEHTHBIX MPEUMYIIECTB KOMIIaHUH,
KOIJIa Ha YPOBEHb IIEHbl M KAueCTBA HEBO3MOXHO MNOBIMATh. OpHaKo
npoOemMaTHKa OCTaeTCs B HEOOXOAMMOCTU YeTKOU U pepeHIrauy moaxoma0oB K
(hopMHPOBAHNIO MAPKETUHTOBOI MOMUTUKH phiHKa B2B.

BonblIMHCTBO — ompeneneHuil, MNPEITI0OKEHHBIX YYEHBIMH, CBOJATCS K
cneayromemy: B2B (anri. - Business to Business) — 3To, peIHOK PO3SHUYHOHN CETH,
KOTOPBIN HAIlEJIEH Ha BCEX CYyOBEKTOB, KOTOPbIE HAXOATCA B LIETIOYKE 3TOUM CETH.

B2B-pbIHOK — 3TO PBIHOK B3aWMMOJEWCTBUSA HOPUANYECKUX JUL. ToBapsl u
YCIYTH TOKYHaroT JUIsi TPOMEXKYTOYHOTO TMOTpeOJeHUs, Hampumep s
oOecrieueHus: MPOU3BOJCTBEHHOMN AEATENBHOCTU C IOMOUIBIO CHIPhSl U MATEPUAJIOB
WIH NOCIIEAYIOLIEH epenpogaXu MPHUOOPETEHHBIX IIEHHOCTEH.

JInst 1r000T0 MpeAnpUsITUS OYEHb BaKHO MOHMMATH Pa3jIMYKe MOBEACHUS U
crienuPUKH pa3IMIHBIX MOTPEOUTENCH IS CO3aHUs M UMILJIEMEHTAIIMK Hanbouee
3G (HEKTUBHBIX MAPKETUHTOBBIX MEPOTIPUITHA.

[IpeanpustusiM, KOTOpble paboTarOT Ha pbiHKEe B2B, BakHO NOHMMATH
cnenuuKy MoBeeHNs, OCOOCHHOCTH U KITIOUEBBIC OTJIMYMS 1LIETICBON ayIUTOPHUH
JUISL  CO3JJaHUsl pPEe3yJbTaTUBHOM MAapKETMHIOBOM TMOJUTHKH, KOTOopas Oyner
yIIy4IlIaTh KOJIMYECTBEHHBIE U KAYECTBEHHBIE MMOKA3aTEIN KOMIAHUU.

K ocHOBHBIM crocob0aM ¥ HMHCTPYMEHTAM MApPKETHMHTOBOM TMOJUTUKH
npeanpustus otHocsarcs: SMM — Social Media Marketing; SEO-ontumusarus;
pekiiamMa  (KOHTEKCTHO-MEIWiHas, IIOMCKoBasg), email-mapkeTunr; SMS-
MapKETHUHT; KOHTCHT-MapKETHHT; BUIACOMAPKETHHT; PEMAPKETUHT U PETAPTECTUHT;
event marketing [4].

B mocnennue ronmel Bce Oojiee CTpEMUTENBHOE pa3BUTHE IPUOOPETAIOT

KaHaJlbl HHTCpHeT-KOMMYHHKaHHﬁ. MHTEHCUBHOCTh HMCHOJIL30BAHUS HHTCPHCT-
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MapKeTHHTa B TMPOMBIIUICHHOW ¥ MOTPEOUTENbCKOH KOMMYHHKALMOHHON
MOJINTUKE OJIMHAKOBO BbIcOKa. KoHeuHas nens B2B pblHKa 1 KOHTEHT-MapKEeTHUHTa
OJIHa — YBEJIMYUTH Y3HABAEMOCTh OpEH/Ia ¥ MPUBJICYD I[EIEBYIO ayIUTOPHUIO.

HawnOonpmmii npoueHT konBepcun pgaetr SEO-onTumusanus caiToB H
KOHTEKCTHO-MeuiHas pexiama. Ho SMM-MapkeTHHT SIBISI€TCS OJTHUM U3 CaMbIX
JIEHIEBBIX CIIOCOOOB JIMJIOT€HEPALIUH.

HaunOosiee peneBaHTHBIMM KaHaJIaMH i1 KOMMYHHUKALlMM C LEJIEBOM
ayIUTOpYEH B colManbHbIX ceTsax At B2B-ousHeca sBnsercs Facebook, Twitter u
Linkedl.

CornacHO CTaTUCTUYECKUM JAaHHBIM, 94% MapKeToJOroB HCMOJIB3YIOT
LinkedIn kakx kananm pacmpoctpaHeHusi koHTeHTa, 89% — Twitter, Facebook u
YouTube — 77%, a Googlet — 61%. Tak, MOJOBHHA COIMAIBHOIO CETEBOIO
Tpaduka mnoctynaet ot B2B-kommanuii Ha LinkedIn. 92% wmapkerosoros,
paboraromux Ha B2B-peinke, Bximtovator LinkedIn B cBoit MHTepHeT-MapkeTUHr-
mukc. Ha Bropom mecre Twitter — 87%, 3atem Facebook — 76%, YouTube — mo
67% u Instagram — 15%. 3 Bcero konnuecTBa KOHBEPCUN B COLUAIBHBIX CETAX
80% npuxoautcs Ha LinkedIn, Bce npyrue mnargopMel BMeCTe COCTaBISIOT MEHEE
20%, Bkirouast Facebook n Twitter. 61 miuH. nons3oBareneii LinkedIn saBisioTcs
BIIMATEIIbHBIMU JIMIAMH C BBICOKUMHU JIOJDKHOCTSIMHA, 40 MIIH. 3aHUMAlOT
pykoBojsmue nomkHocTH. LinkedIn konBeptupyer ©Oomee 50%  Bcero
colasibHOro Tpaduka Ha BeO-caiThl u Ojoru B2B-6usHecos [2].

Ha norpebutenbckoM  pblHKE  HauOoJee  MOMYJSAPHBIM  KaHaJOM
KoMMYyHUKaluu siBisiercst Facebook. B 3Toil connanbHOM ceTu 3aperucTpupoBaHO
1,3 mupa. monb3oBateneii. Facebook, sTo camas momynspHas conuanbHas CETh BO
BCEM MHpPE C HauOOJBIINM KOJIMYECTBOM aKTHUBHBIX MoOib3oBateneid. 97%
MapKeTOJIOTOB MCHOdb3yI0T Facebook, mnockoibKy ceTh NpenoCTaBlseT UM
OOMNBINION OpraHMYecKWi W TUTaTHBIA oxBaT. Facebook mpemmaraer MHOXECTBO
BO3MOYKHOCTEH JUIsl y4acTHsl, MOOLIPSISl Ay JUTOPUIO «IAMKAThY», PACIPOCTPAHATh U
KOMMEHTHUPOBATh COOOIIeHNsI. KoMIanus MOXET BOCIOJIB30BAThCS PA3TMUYHBIMU

OIMUUAMHKU PA3MCIICHUA, HAIIPHUMCD, I/1306pa)I<CHI/I$IMI/I, BHUCO, COO6H_ICHI/I$[MI/I B
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Omorax, KOTOpBIE COJEP)KaT CChUIKM Ha HEOOXOAMMBIM BeO-callT, Kapycel,
ompockl W chaia-moy. OHa TakkKe IMO3BOJSET TIOKA3hIBAaTh OOBSIBICHUS C
TApPreTUHTOM Ha JIOACH, HAa OCHOBE KOHKPETHBIX JIeMOTpadUYecKUX HTaHHBIX,
MECTOIIOJIOKEHUS, UHTEPECOB U T.1.

Hapsiny ¢ TOBBIICHHEM OCBEAOMJICHHOCTH O OpeHze, IOCTIKEHHUEM
JIOJDKHOCTH W TpuBieueHueM Facebook mpemocTaBisieT CTaTHCTHYECKYIO
uHpopMaInio 00 3(p(HEKTUBHOCTH PEKIaMHOM KaMITaHHH.

CymecTByeT MHOTO  KJIACCHYECKUX HWHCTPYMEHTOB  MapKETHHTOBBIX
KOMMYHHKAIIMH, OJJHAKO Haubojee BHICOKUM YPOBHEM Pa3BUTHUS XapaKTEPU3YETCs
UHCTpyMEeHT VHTepHET-MapKeTHHTA.

Omaum  u3  HauOosiee S(PEKTHUBHBIX M IKOHOMUYECKH BBITOJIHBIX
WHCTPYMEHTOB MapKeTHHra sBisercs HHTepHeT-mMapkeTuHT. Ero WHTEHCHBHO
UCHOJB3YIOT KaK JUIsl IPOMBILIUIEHHOTO, TaK U JUJIsl MOTPEOUTEIBCKOTO PHIHKOB.
CaMbIMH JI€IIEBBIMU CpEACTBaMU KOMMYHUKaluuii B UHTepHeTe saBisitorcs SMM u
KOHTEHT-MapkeTuHr. HaumbOonee nomymnsipHoit cetbto uisi B2B-peiHka sBisiercs
conuanibHas cetb LinkedIn, nis B2C-psinka — Facebook. Cpenu pe3ynbTaTuBHBIX
CeTei U IBYX PIHKOB ecTh Twitter, YouTube, Google+ [3].

B Takux ycnoBusax gedrenbHOocTH  MajoMmy mnpeanpusituro - TOO
«KazNetUniversal» pabotaTh cCTaHOBUTCS JTUHAMUYHEE U CI0XKHEE. ITO CBSI3aHO C
TEM, YTO KaXI0€ NPEANPHUITHE SBISIETCS COCTABHOM YacThiO HAIMOHAIHHOU
HKOHOMHUKH, KOTOpasi ceiluac, Kak HUKOIJA, HAXOAUTCS B CJIOXKHBIX YCIOBUAX U
CUTYaIlUu HEOPEICTICHHOCTH.

Kommanus TOO «KazNetUniversal» 3a wmHOroneTtHuii omeiT pabOTHI
3apeKOMEH10Bal ce0s Kak HaJleKHOIro MapTHepa B cepe MOCTaBKU 3JIEKTPOHHOTO
TEJIEKOMMYHHUKAIIMOHHOTO 000PYI0BaHUSI.

MapxkeTHHroBasi JesiTeIbHOCTh CTAHOBUTCS HEOOXOIMMBIM HHCTPYMEHTOM
TOO «KazNetUniversal», u cpeacTBoM BeDKHBaHHS MPeIpUATHs Ha pbiHke B2B.

Brenpenne mapkeTWHra HEOOXOAMMO B CBSI3M C TEM, YTO 3TO MOXKET

yBenuunuth 3pdextuBHOCTh AesreabHocTH TOO «KazNetUniversaly. Awnamus
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npeanpusitast TOO  «KazNetUniversaly mo3Bomus BBIIEIUT SKOHOMHUYECKHE

NPEINOCHUIKH (POPMUPOBAHUS MAPKETUHIOBOW MOJUTUKH (puc. 1).

OTKpbITHE TPAHUIL] U 3aPOKIEHHE HOBBIX TOPrOBBIX OTHOLIEHUI MEX/1y BHOBb
CO3JaHHBIM I'OCYJapCTBOM M Pa3BUTHLIMHU CTPAaHAMH MHUPA

3apyOeXHBIH OMBIT MHPOKOTO U A3(H(PEKTUBHOTO TPUMEHEHUS MAPKETHHTA

CTpeMI/ITeJH)HOG Pa3sBUTUC CPCACTB KOMMYHUKAIIUNU

N3menenre MEHTaIbHOCTY TPaXKJIaH MO OTHOIICHUIO K TOTPeOUTENIO (paHbIiie
noTpedUTENh MOKYIAJ TO, YTO MPOU3BOJUIOCH, HO IOCTEIIEHHO €T0 HHTEPECHI
CTaHOBHJIUCH OOBEKTOM MapKETUHTOBOW AESITETLHOCTH)

Hacpinienue peiHka 1 000CTpeHHE KOHKYPEHIIUUA MEXIY MPEANpUITUIMU

PacnpocTpanenne MupoBOil TEHACHIIMU JOMUHUPOBAHUS SMOLIMOHATIBHOM
cdepsl Ha MaTepualbHOM (paHblile LIEGHHOCTh TOBapa 3aKJII04Yanach B
YAOBJIETBOPEHUH UM (PU3NYECKUX U MaTepHalIbHBIX MOTpeOHOCTEN
noTpeOuTens, 3aTo ceifuac SMOLMOHATIbHAS COCTABIISIIOIIAS TTOKYIIKH
npeobiagaeT Ha/l ee MaTepHaIbHON IIEHHOCTHIO)

[ToBbllIeHHE OCBEIOMICHHOCTH NOTpeOUTENEH U POCT TpeOOBaHUH K
IPOAYKLIUU

Puc. 1. OcHOBHBIE IPEANOCHUIKH (POPMUPOBAHUSI MAPKETUHTOBON MOJUTUKH

TOO «KazNetUniversal» [1]

Crour otMmeTuTh, 4YTO Ha wuMewlencs cryneHn paszsutus  TOO
«KazNetUniversal» B 0061acTi OCBOCHHUS MIPUHITUIIOB MAPKETHHTA B 3HAUNUTCIILHOM
Mepe OTCTal OT UHOCTPAHHBIX. JTO MPOSBISETCS MPEXE BCETO B HEIOCTATOYHOMN
rMOKOCTH M OIEpPaTUBHOCTH pearupoBaHUs NPOU3BOACTBA Ha TpeOOBaHUS
norpeduresneil, a Takke B MEIJIEHHOM OOHOBJICHHUH NPOAYKIMH U BHEAPEHUU
HOBBIX TEXHOJIOTUH, YCHIICHNH AeQUIMTa U HecOaTaHCUPOBAHHOCTHU Pa3BUTHSI.

OcoOeHHO HEraTMBHOE BIIMSHUE TaKas CHUTyallUsi UMEET IMpPU BBIXOJE
npeanpustast TOO «KazNetUniversal» co cBoeil mpoaykiuelr Ha 3apyOeKHBIi

PBIHOK, KOTOpPBIA SIBJIIIETCS PBIHKOM IIOKYyNaTeled, a He MPOJaBLOB, Kak
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BHYTpEHHUI PBIHOK [4]. Yka3zaHHas mpoOsiema SBISETCS YpPe3BbIYANHO Ba)KHOMH
s mapkeroioroB  TOO «KazNetUniversaly B cBS3u ¢  aKTyaJIbHOCTBIO
BHEIIHEAKOHOMHYECKOW ACSITEIbHOCTH MPEAIPUSTHS.

Kak mokassiBaer mpaktrka (ynkimonupoBanus TOO «KazNetUniversaly,
UX  MapKeTUHTOBas  JESATENbHOCTh  OCYIIECTBISIETCS  TPAAMLMOHHBIMU

MapKETHHTOBBIMH MHCTPYMEHTaMU (pHC. 2).

WHucTpyMeHTHI 17151 cOopa MepBUYHON MHPOPMAITUH O COCTOSTHUH PHIHKA,
COOCTBEHHOTO MO3UIIMOHUPOBAHUS U U3YyUCHHUSI I€ATEIbHOCTH KOHKYPEHTOB

NHcTpyMeHTHI (hOpMUPOBaHMS TOBAPHOU MOTUTHKH

HHCcTpyMEeHTHI (OPMUPOBAHUS LIEHOBOM MOTUTHKHI

NucTpyMeHTHl (hopMupoBaHUs COBITOBON MOJTMTHKA

WuctpymeHTsl popMUPOBaHUS KOMMYHUKAITUOHHOW OJIUTHUKH (B TOM YHCIIE
peKsiaMHast MOJIUTHKA U POABHKEHHE)

WHCTPYMEHTBI BHICOKOTEXHOJIOTHYHBIC JIJIS TOCIICTPOIAYKHOTO U CEPBUCHOTO
00CITy>KUBaHUS

WuctpymeHTsl (Hanpumep, 3d-MapKeTHHT)

Puc. 2. I'pyninibl MapKEeTUHTOBBIX HHCTPYMEHTOB, KOTOPBIE UCIIONIB3YIOT B

TOO «KazNetUniversal» [1]

IlepeuncneHHble MHCTPYMEHTHI AKTHUBHO BHEAPSIIOTCS B MapKETHHIOBOMU
nestenpHocTn  TOO  «KazNetUniversaly.  OmpeneneHo, 49TO  YellOBEK
BocripuHUMaeT 6osaee 80% nHPpopMaluy BU3yallbHO, YTO MO3BOJISET UCIOJIb30BATh
3D-MapKeTHHT [Tl MOTy4YeHHUs BBITOJIBI IJIs1 Tpou3BoANTENEH [2].

Uccnenosanue CpEICTB MapKETUHTOBOM MOJIUTHUKHU TOO
«KazNetUniversal» nomkHa yauThIBaTh TO, YTO MpeANpusiTHe QYHKIIMOHUPYET Ha

peiike B2B, B KOTOpOM OCHOBHBIMH MOTPEOUTENSIMU €r0 MPOMYKIIMH SBIISTFOTCS
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IPOMBIIIJICHHBIE MPEATNPUATHUS, UTO B CBOIO OUEPEIb M3TOTABIMBAIOT TOBApPHI JIJIs
cObITa UX KOHEYHBIM MTOTPEOUTETISIM.

I'maBHas ocobeHHOCTH MOTpeOuTene Ha peiHke B2B 3akmiouaercs B Tom,
YTO pelIeHHE O MOKYNKE MPUHUMAIOT MEHEIKEPHl BBICIIETO 3BEHA, NMPU 3TOM U
JIpyrue paOOTHUKM YYacTBYIOT B MPHUHSATUU JTHX PEIICHUM, TOrJa Kak caMmy
MOKYTKY OCYIIECTBIISECT YIMOJIHOMOYEHHOE JIMIO (HApUMEpP, COTPYIHUK OTHela
MapKETHHTa, WM JIOTUCTUKH). PaOOTHUK MOXET ObITh HE MOTHBHPOBAH WIIU
PaBHOYIIIEH K MPOIIECCY U YCIOBUSM MpoAaxku. Bce 3To BhI3bIBAET onpe/ieieHHbIe
CIIO>KHOCTH JIJIsl TIPEATIPUSTHSI.

OnHrM M3 IMyTeW pEelIeHHs YKa3aHHOM CHUTyalHH, IO HAIleMy MHEHHIO,
MoOXeT craTh BeIOOp mpennpustuemM TOO «KazNetUniversaly mHHOBaIMOHHOTO
NyTH Pa3BUTH. AKTyaJdbHBIM SIBISIETCS pa3pabOTKa M MPOABM)KCHHE HA PHIHKE
HKOJIOTUYECKUX HMHHOBALIMHA, YTO B COBPEMEHHBIX YCJIOBHUAX BOCHPUHHUMAETCS
OYEHb TIOJIOKUTENBHO KaK NOTpeOurensiMu (B pe3yjibTare IMOIYUYECHHs
IPEUMYIIECTB OT HOBBIX DJKOJOTHYECKHX MPOAYKTOB WM YCIyr), TaK U
IPOU3BOAUTENSAMU (BCJIEACTBUE YKPEIUIEHHWS MX KOHKYPEHTHOTO cTaTryca Ha
peinke) [1].

D¢ dextuBupiM uHCTpyMeHTOM TOO «KazNetUniversaly npu paborte ¢
IOPUAMYECKUMU JIMIIAMH — KOMIIAHUSIMU-TIOTPEOUTEISIMH, SIBISIETCS  TUPEKT-
MapKETHHI, TIOCTPOCHHBI HAa YCTAaHOBJIEHHMM TECHBIX B3aUMOCBS3EH C
PYKOBOZSIIMM  COCTaBOM  MOTEHIHMAJIbHbIX KOMOAHUU-KIMEHTOB. [IpsiMbie
npojgaxu win direct marketing — oMH U3 caMbIX 3(PPEKTUBHBIX MHCTPYMEHTOB
KOMMYyHUKaii u mnpojgax Ha peiake B2B. B TOO «KazNetUniversal» direct
marketing mo/mkeH OCYIIECTBIASATHCS IMYTEM KaK aKTHUBHBIX, TaK W IMACCHBHBIX
POJAXK.

Y TOO «KazNetUniversal» momkHa ObITh cO31aHa MOAPOOHAS KIMEHTCKAS
0a3a, B KOTOpOM oTOOpaxaercs MojHasg UH(OpMAalMs O MOCTOSHHBIX KIMEHTaX,
Ha4YMHAasg OT WX OOIed XapaKTepUCTHKH, 3aKaHYMBas JAHHBIMA 00 WX JMYHBIX
npeanouTeHusX. Takke OCYUIECTBISAETCS SJIEKTPOHHAS PACChUIKa CYIIECTBYIOINUM

N IMOTCHUOUAJIBHBIM KJIIMCHTAM KOMMCPYCCKHX HpeIIJIO)KeHI/Iﬁ u I/IH(bOpMaL[I/IOHHBIX
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coobmenuii. OAHMM H3 TPHUEMOB JUPEKT-MapKeTHHra sBIseTCs padoTa ¢
UH)XCHEPHO-TEXHOJIOTHUYECKMM U JU3aWHEPCKUM  OTAeNaMu. 3a  KaKIbIM
KOHKPETHBIM MOTPEOUTENIEM 3aKPEIICH MEPCOHABHBIN MEHEIKEp. ITO MO3BOJIUT
TOO «KazNetUniversaly gockoHampHO W3ydaTh KIMEHTOB U JIydlle
YIOBIIETBOPSTh MX MOTPEOHOCTH B TOBape, yBelaWuuBasi oObeMbl nponaax. llpu
MOMCKE HOBBIX KJIMEHTOB MEHEKEPHI JOJKHBI COCTABISATh CKPUIT MPOAAXK, TaK
KaKk OH moMoraeT 3(Q¢EeKTUBHO COBIBaTH MPOIYKIUIO C MOMOIIBIO XOJOJHBIX
3BOHKOB.

BeBog. C mempto  sddextuBHOoro  mpoasmwkenums  yciayr  TOO
«KazNetUniversaly mpemiaraem ucnoip3oBaTh MHTEpHET KaK OIWMH M3 CaMbIX
YCIICIIHBIX KaHAJIOB MPOJABUKECHHUS.

B cBs3u ¢ 3TUM HeoOXoauMO JaTh CIEAYIONME PEKOMEHIAINH T10
coBepuieHcTBoBaHMI0 MHTEpHET - mpoasikenus yeiryr TOO «KazNetUniversaly:

1. HeoOxoaumo paciiupuTh HHTErPALUIO CaiiTa U COLIMANIbHBIX CETEH.

2. Jlnsa yBenu4yeHuss KOHBEPCUU CaluTa U UCHOJIb3YEMBIX KaHAJIOB UHTEPHET-
IPOABUKEHUSI, HEOOXOIUMO:

— BHEIPUTH MOJYJIb CHCTEMBI OHJIAMH - 3aKa3a;

— TOBBICUTH A(PPEKTUBHOCTh 3aKa30B 3a CYET KadeCTBEHHO HOBOTO
IpEJICTaBICHUS aCCOPTUMEHTA YCIIYT U MPOAYKIIMM Ha CaiTe.

Takum obpazom, TOO «KazNetUniversaly ¢yakinmonupyet Ha peiake B2B,
MO3TOMY COBEPILICHCTBOBAHME MAapKETUHTOBON JIEATENbHOCTH MPEANpUATUS
JOJKHO OCYIIECTBIISITECS C yUYETOM OCOOEHHOCTEH MAHHOTO pPHIHKA (pelieHue o
3aKyIIKE YaIlle BCETO OCYIIECTBISIETCS KOJUIEKTUBHO; MPEABAPUTETHHO TPOBOAUTCS
UCCIIEJOBAaHUE 1I€H U TMIOCTAaBIIMKOB, HMMEIOT MECTO KOHKYPEHTHBIE TOPIH;
pacmpocTpaHeHHBIE TIEPETOBOPHI MEXKTY MPOU3BOAUTEIIEM U TOTPEOUTETIEM).

MapxkeTHHroBasi A€SITE€IbHOCTh IMpPEAIoiaraeT HajJuuue Kak OOBEKTUBHBIX,
TaKk U CYOBEKTHUBHBIX MPEANOCHIIOK, K YHUCIY KOTOPHIX HEOOXOAMMO OTHECTHU

dbopMUpOBaHUE HOBOT'O THIIA OM3HECMEHOB U MEHEIKEPOB.
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